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ExecuƟveÊOfficeÊSuitesÊLocatedÊInÊTheÊCenterÊOfÊTheÊMetroplex 

BuildingÊUpgradesÊIncludeÊRepavedÊParkingÊLot,ÊCat6ÊInternetÊ&ÊExteriorÊLighƟngÊ 

OversizedÊParkingÊLotÊ-ÊRoomÊForÊDevelopment 

ConvenientlyÊLocatedÊAlongÊHwyÊ10;ÊAcrossÊFromÊBellÊHelicoptersÊCorporateÊOffices 

WithinÊ3ÊMilesÊOfÊHwyÊ121/183Ê&Ê820;ÊMinutesÊFromÊDFWÊAirport 

PRICE       $895,000 

  GLA ÊÊÊÊ11,400ÊSF 
LANDÊÊÊÊ1.04ÊAC 

Spencer George 
817.668.6508 
VISIONCOMMERCIAL.COM 
SPENCER@VISIONCOMMERCIAL.COM 

Wanda Way Business Center 
120ÊWandaÊWayÊ|ÊHurst,ÊTXÊ76053 



DEMOGRAPHICS 1 MILE 3 MILE 5 MILE 
PopulaƟon 10,711 79,136 242,723 
AvgÊHouseholdÊSize 2.87 2.45 2.44 
Employees 1,369 34,017 101,905 
AverageÊHHÊIncome $66,230 $70,790 $79,299 
2019-24ÊProjectedÊPop.ÊGrowth 1.29% 1.01% 0.72% 
TrafficÊCount 14,041ÊVPDÊ@ÊEÊEulessÊBlvd 

CoStar 2019    

VisionÊCommercialÊRealÊEstateÊisÊpleasedÊtoÊpresentÊtheÊ
opportunityÊtoÊacquireÊaÊ48%ÊoccupiedÊmulƟ-tenantÊofficeÊ
buildingÊlocatedÊinÊHurst,ÊTX.ÊThisÊ11,400ÊsfÊbuildingÊsitsÊonÊaÊ
45,302ÊsfÊlotÊwithÊampleÊparkingÊforÊtenantsÊandÊclients.Ê
OccupiedÊbyÊ11ÊlongÊstandingÊtenants,ÊthisÊofficeÊbuildingÊisÊaÊ
stableÊincomeÊproducingÊassetÊwithÊprovenÊandÊstableÊtenantsÊ
locatedÊonÊaÊhighlyÊtraffickedÊhighway.ÊÊThereÊisÊsignificantÊ
upsideÊpotenƟalÊforÊinvestorsÊbyÊleasingÊtheÊremainingÊ18Ê
officeÊsuites. 

PropertyÊInformaƟonÊ 
PriceÊ $895,000 

PriceÊperÊSquareÊFootÊ $78.51 

NetÊOperaƟngÊIncomeÊ $18,784 

CapÊRateÊCurrentÊ N/A 

TotalÊSuitesÊ 29 

TenantsÊ 11 

OccupancyÊ 48% 

VacancyÊ 52% 

GrossÊLeasableÊAreaÊ(GLA)Ê 11,400ÊSF 

LotÊSizeÊ 45,302ÊSFÊ(1.04ÊAC) 

YearÊBuiltÊ 1962 
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Dallas/Fort Worth Market Overview 

Ci
te

d:
 w

w
w

.d
al

la
sc

ha
m

be
r.o

rg
 

Dallas–FortÊWorth’sÊdiverseÊbaseÊofÊemployersÊdrivesÊ
theÊregion’sÊeconomicÊstrength,ÊpullingÊfromÊaÊvarietyÊ
ofÊindustries,ÊsoÊthatÊgrowthÊisÊpossibleÊevenÊduringÊ
weakÊbusinessÊcycles.ÊTheÊDallasÊRegionÊisÊonÊtheÊ
cuƫngÊedgeÊofÊsomeÊofÊtheÊworld’sÊmostÊinnovaƟveÊ
transportaƟonÊsoluƟons.ÊTheseÊtechnologiesÊwillÊ
allowÊDFWÊtoÊremainÊoneÊofÊtheÊleast-congestedÊ
majorÊciƟesÊinÊtheÊworld,ÊasÊnotedÊbyÊtheÊTomTomÊ
TrafficÊIndex,ÊnowÊandÊfarÊintoÊtheÊfuture.ÊFromÊ
deploymentÊofÊtestedÊandÊtrustedÊhigh-speedÊrailÊ
technology,ÊtoÊdesignÊandÊtesƟngÊofÊopƟonsÊstraightÊ
outÊofÊscienceÊficƟonÊlikeÊtheÊhyperloopÊandÊflyingÊ
taxis,ÊDallasÊconƟnuesÊtoÊseekÊoutÊmoreÊefficient,Ê
effecƟveÊandÊsustainableÊtransportaƟonÊopƟonsÊforÊ
itsÊresidentsÊandÊworkers.ÊPerhapsÊyou’veÊheardÊtheÊ
phraseÊ“EverythingÊisÊbiggerÊinÊTexas?”ÊThatÊincludesÊ
theÊDallas-FortÊWorthÊregion,ÊwhichÊhasÊaÊcombinedÊ
footprintÊlargerÊthanÊsomeÊU.S.Êstates.ÊDallas/FortÊ
WorthÊisÊtheÊnaƟon’sÊfourth-largestÊmetroÊarea,Ê
convenientlyÊposiƟonedÊinÊtheÊmiddleÊofÊtheÊUnitedÊ
States,ÊandÊofferingÊcompeƟƟveÊadvantagesÊtoÊ
businessesÊthatÊlocateÊhere.Ê 

Dallas/FortÊWorthÊisÊconƟnuallyÊrankedÊamongÊtheÊ
naƟon’sÊfastest-growingÊareas.ÊConƟnuingÊjobÊ
growthÊisÊaÊkeyÊfactorÊforÊthisÊgrowth.ÊTheÊ
populaƟonÊgrowthÊhas,ÊinÊturn,ÊfueledÊrealÊestateÊ
developmentÊasÊretailersÊandÊserviceÊprovidersÊ
expandÊtoÊmeetÊincreasingÊdemand.ÊPopulaƟonÊandÊ
jobÊgrowthÊhaveÊpushedÊDallasÊandÊFortÊWorthÊtoÊ
redevelopÊandÊre-energizeÊtheirÊcentralÊbusinessÊ
districts,ÊcreaƟngÊmixed-useÊbuildingsÊwithÊ
residenƟal,Êoffice,ÊandÊretailÊspaceÊinÊhigh-endÊurbanÊ
environments.ÊDallasÊandÊFortÊWorthÊrepresentÊtheÊ
largestÊpopulaƟonÊcentersÊofferingÊanÊabundanceÊofÊ
housingÊopƟonsÊasÊpeopleÊseekÊoutÊtheÊcommunityÊ
thatÊbestÊfitsÊtheirÊneeds.ÊTheÊDFWÊregion’sÊ
corporateÊpowerhouseÊcompaniesÊareÊdistributedÊ
throughoutÊDallas-FortÊWorth,ÊanÊindicaƟonÊofÊitsÊ
strength,ÊqualityÊofÊtheÊworkforce,ÊandÊeaseÊofÊ
navigaƟonÊbetweenÊciƟesÊandÊcorporateÊcenters.Ê
ScanningÊtheÊrosterÊofÊmajorÊemployers,Êit’sÊeasyÊtoÊ
seeÊtheÊbreadthÊandÊdepthÊofÊtheÊbusinessÊ
community,ÊfromÊhigh-techÊindustryÊleaders,Ê
telecommunicaƟons,ÊlogisƟcs,ÊandÊfinanceÊtoÊ
consumerÊbrands. 
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INCOME & EXPENSE 
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Financials 
  SF Occupancy Ratio Suites 
Total Occupied 5,508 48% 11 
Total Vacant 5,892 52% 18 
BUILDING TOTALS 11,400 100% 29 
      

Income & Expenses ACTUAL PROFORMA   
Total Rent     
Occupied Space $58,800.00     
Occupancy 95%   $126,490.00 *Assumes lease rate of $12 PSF  

      
Expenses     
Real Estate Taxes $8,500.00 $8,500.00   
Insurance $5,500.00 $5,500.00   
Utilities $11,300.00 $28,500.00 *Assumes $2.50 PSF 

CAM $6,000.00 $6,000.00   
TOTAL EXPENSES $31,300.00 $48,500.00   
TOAL EXPENSES PSF $2.75 $4.25   
      

EFFECTIVE GROSS IN- $58,800.00 $126,490.00   
TOTAL EXPENSES $31,300.00 $48,500.00   
NET OPERATING INCOME $27,500.00 $77,990.00   
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InformaƟon On Brokerage Services 

 
Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords. 

 
TYPES OF REAL ESTATE LICENSE HOLDERS:  

 A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker. 
 A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.  

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):  
 Put the interests of the client above all others, including the broker’s own interests;  
 Inform the client of any material information about the property or transaction received by the broker;  
 Answer the client’s questions and present any offer to or counter-offer from the client; and  
 Treat all parties to a real estate transaction honestly and fairly.  

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:  
AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner, usually in a written listing to sell or property 
management agreement. An owner's agent must perform the broker’s minimum duties above and must inform the owner of any material information about the property or transaction 
known by the agent, including information disclosed to the agent or subagent by the buyer or buyer’s agent.  

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer's agent 
must perform the broker’s minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information 
disclosed to the agent by the seller or seller’s agent.  

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written 
agreement must state who will pay the broker and, in conspicuous bold or underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:  

 Must treat all parties to the transaction impartially and fairly;  
 May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions 

and advice to, and carry out the instructions of each party to the transaction.  
 Must not, unless specifically authorized in writing to do so by the party, disclose:  

§ that the owner will accept a price less than the written asking price;  
§ that the buyer/tenant will pay a price greater than the price submitted in a written offer; and  
§ any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law.  

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the buyer. A subagent can assist the buyer but does not 
represent the buyer and must place the interests of the owner first.  

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:  
 The broker’s duties and responsibilities to you, and your obligations under the representation agreement.  
 Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.  

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please 
acknowledge receipt of this notice below and retain a copy for your records. 
 
Vision Commercial RE DFW LLC  9006752  info@visioncommercial.com  817-803-3287 
Broker Firm Name    License No. Email    Phone 

Trenton Price     0652029  info@visioncommercial.com 817-803-3287  
Designated Broker of Firm   License No. Email    Phone 

Regulated by the Texas Real Estate Commission   Information available at www.trec.texas.gov 
 

 


