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PRICE | $9- $13 PSF + NNN (est. $3.51)
PROPERTY AREA | 2,000 - 36,000 SF
(Up to 46,000 SF can be Assembled)
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INFORMATION

Flower Mound Murphy ~ Wyli€|

PROPERTY HIGHLIGHTS

Reno

‘@ Located on the primary east-west thoroughfare in >, e

Mountain
Ennis _
“@ Anchor space available up to 36,000 SF o Rilchﬁ"n%%us
. Other major co-tenants include Sherwin-Williams /S ‘% e |
and Security Finance settement  FortyWorth— 2 Mesquite

Balch Springs

End-cap space available adjacent to anchor space
Zoned ‘C’ - Neighborhood Commercial

DEMOGRAPHICS

1 MILE 2 MILE 3 MILE 5 MILE
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Kennedal€e Seagon

CedarHill DeSoto Wilmer

Lancaster Cor
Crowley
Mansfield
Burleson "

POPULATION 7,583 16,296 20,661 23,706 i \ 7 Red 0K Fergs
3 5 j/
EMPLOYEES 3,167 6,796 8,729 10,161 ; SRR Midiothiap
Shdley Joshua = Bristol
AVG HH INCOME $82,376 $78,306 $77,811 $81,864 Verfls Palmer
(67 Alvarado k
POPULATION GROWTH 0.51% 0.77% 1.03% 1.12% J = ot
*STDBonline.com 2022 Cleburne \ °
Sand Flat e 7
ancria Maypearl SP“n
TRAFFIC COUNT A - >
15,700 VPD at W Ennis Ave & S Sherman St
e e e e oot P 1203 - 1603 W Ennis Ave | 2



“©_ VISION

COMMERCIAL REAL ESTATE

AREA MAP

LAt A
'Jeep

Lake Clark

MEDICAL CENTER
i A

The data contained herein, induding all retail maps, site plans, floorplans, and surveys, were obtained from sources deemed to be reliable, but in no way warranted by Vision 1 2 O 3 - 1 6 O 3 W E n n i S AV e | 3

Commerdal RE DFW, LLC. The property is offered subject to errors, omissions, change in property boundary, price and or terms, or removal from the market without notice.
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SITE PLAN
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SUITE TENANT SF
1203 Counseling + Training | 6,000
1205 AVAILABLE 36,000
1403 AVAILABLE 2,000
, 1405

2 P S, a : . 1501 Grand Lux Nail & Spa 4,650
" \ LR S = 1601 Ice Cream Shop 1,200
o N G A e , ¢ ZAPY. 1603 Medical Training Office 3,000

| - N s 2

The data contained herein, induding all retail maps, site plans, floorplans, and surveys, were obtained from sources deemed to be reliable, but in no way warranted by Vision 1 2 O 3 - 1 6 O 3 W E n n i S AV e | 4

Commerdal RE DFW, LLC. The property is offered subject to errors, omissions, change in property boundary, price and or terms, or removal from the market without notice.




SITE SURVEY

Ice Cream Shop

Medical Training Office
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Ven-Tel

Restaurant
& Bar

10,000 SF

Warehouse
Available

2

SHERWIN
WiLLIAMS.
ol

36,000 SF
Available

Counseling +

Training

Hall Street

The data contained herein, induding all retail maps, site plans, floorplans, and surveys, were obtained from sources deemed to be reliable, but in no way warranted by Vision
Commerdal RE DFW, LLC. The property is offered subject to errors, omissions, change in property boundary, price and or terms, or removal from the market without notice.
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Hwy. 287 / Ennis Ave.

1203 - 1603 W Ennis Ave | 5
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PHOTOS

The data contained herein, induding all retail maps, site plans, floorplans, and surveys, were obtained from sources deemed to be reliable, but in no way warranted by Vision 1 2 O 3 - 1 6 O 3 W E n n i s AV e | 6

Commerdal RE DFW, LLC. The property is offered subject to errors, omissions, change in property boundary, price and or terms, or removal from the market without notice.
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Dallas | Fort Worth Overview

Dallas—Fort Worth’s diverse base of employers drives

Dallas/Fort Worth is continually ranked among the
nation’s fastest-growing areas. Continuing job
growth is a key factor for this growth. The
population growth has, in turn, fueled real estate
development as retailers and service providers
expand to meet increasing demand. Population and
job growth have pushed Dallas and Fort Worth to
redevelop and re-energize their central business
districts, creating mixed-use buildings with
residential, office, and retail space in high-end urban
environments. Dallas and Fort Worth represent the
largest population centers offering an abundance of
housing options as people seek out the community
that best fits their needs. The DFW region’s
corporate powerhouse companies are distributed
throughout Dallas-Fort Worth, an indication of its
strength, quality of the workforce, and ease of
navigation between cities and corporate centers.
Scanning the roster of major employers, it’s easy to
see the breadth and depth of the business
community, from high-tech industry leaders,
telecommunications, logistics, and finance to
consumer brands.

The data contained herein, induding all retail maps, site plans, floorplans, and surveys, were obtained from sources deemed to be reliable, but in no way warranted by Vision
Commerdal RE DFW, LLC. The property is offered subject to errors, omissions, change in property boundary, price and or terms, or removal from the market without notice.

the region’s economic strength, pulling from a variety
of industries, so that growth is possible even during
weak business cycles. The Dallas Region is on the
cutting edge of some of the world’s most innovative
transportation solutions. These technologies will
allow DFW to remain one of the least-congested
major cities in the world, as noted by the TomTom
Traffic Index, now and far into the future. From
deployment of tested and trusted high-speed rail
technology, to design and testing of options straight
out of science fiction like the hyperloop and flying
taxis, Dallas continues to seek out more efficient,
effective and sustainable transportation options for
its residents and workers. Perhaps you’ve heard the
phrase “Everything is bigger in Texas?” That includes
the Dallas-Fort Worth region, which has a combined
footprint larger than some U.S. states. Dallas/Fort
Worth is the nation’s fourth-largest metro area,
conveniently positioned in the middle of the United
States, and offering competitive advantages to
businesses that locate here.

1203 - 1603 W Ennis Ave | 7

Cited: www.dallaschamber.org
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Information About Brokerage Services
TBEC Texas law reguires all real estate license holders to give the following Information about brokerage services to prospective buyers, tenants, sellers and landlords. TR
"""""""""" “ TYPES OF REAL ESTATE LICENSE HOLDERS:
® A BROKER is responsible for all brokerage ac vi es, including acts performed by sales agents sponsared by the broker.
* A SALES AGENT must be sponsared by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REGLUIRED BY LAW (A client is the person or party that the broker represents):
Put the interests of the dient abowve all others, including the broker's cwm interests;

Inform the client of any material information about the property or transaction received by the broker;
Answer the client’s questions and present any offer to or counter-offer from the client; and

Treat all par es to a real estate transaction on honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER {SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner, usually in & written listing to sell or property management agreement. An owner's
agent must perform the broker's minimum dues above and must inform the owner of any material information about the property or transaction on known by the agent, including information on disclosed to the agent or
subagent by the buyer or buyer's agent. An owner's agent fees are not set by law and are fully negotiable.

AS AGENT FOR BUYER/TEMANT: The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through a written representation on agreement. A buyer's agent must perform the broker's
minimum dues above and must inform the buyer of any material information on about the property or transaction on known by the agent, including information disclosed to the agent by the seller or seller’s agent, &

buyer/tenant’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the par es the broker must first obtain the written agreement of each party to the transaction on. The written agreement must state who will pay
the broker and, in conspicuous bold or underfined print, set forth the broker's obligations as an intermediary. & broker who acts as an intermediary:

*  Must treat all par es to the transaction on impartially and fairly;
*  pay, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice to, and carry out the

instructions of each party to the transaction,
*  Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to disclase, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the buyer, A subagent can assist the buyer but does not represent the buyer and must place the
interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
- The broker's dufies and responsibilities to youw, and your obligations under the rep tation on agr it
- Wha will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information on purposes. It does not create an obligation for you to use the broker's services. Please acknowledge receipt of this notice below
and retain a copy for your records.

Vision Commercial RE DFW LC 9006752 info@visioncommercial.com 817.803.3287
Broker Firm Name License Mo. Email Phone
Trenton Price 0652029 info@visioncommercial.com 817.803.3287
Designated Broker of Firm License No. Ernail Phone
Regulated by the Texas Real Estate Commission Information available at wwaww.trec.texas. gov

IABS 1-1

The data contained herein, induding all retail maps, site plans, floorplans, and surveys, were obtained from sources deemed to be reliable, but in no way warranted by Vision
Commerdal RE DFW, LLC. The property is offered subject to errors, omissions, change in property boundary, price and or terms, or removal from the market without notice.



